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Misbehaving: The Making of Behavioral Economics W. W. Norton & Company
Winner of the Nobel Prize in Economics Get ready to change the way you think about economics.
Nobel laureate Richard H. Thaler has spent his career studying the radical notion that the central
agents  in  the  economy  are  humans—predictable,  error-prone  individuals.  Misbehaving  is  his
arresting, frequently hilarious account of the struggle to bring an academic discipline back down to
earth—and  change  the  way  we  think  about  economics,  ourselves,  and  our  world.  Traditional
economics  assumes  rational  actors.  Early  in  his  research,  Thaler  realized  these  Spock-like
automatons were nothing like real people. Whether buying a clock radio, selling basketball tickets,
or applying for a mortgage, we all succumb to biases and make decisions that deviate from the
standards of rationality assumed by economists. In other words, we misbehave. More importantly,
our  misbehavior  has  serious  consequences.  Dismissed  at  first  by  economists  as  an  amusing
sideshow,  the  study  of  human  miscalculations  and  their  effects  on  markets  now  drives  efforts  to
make  better  decisions  in  our  lives,  our  businesses,  and  our  governments.  Coupling  recent
discoveries in human psychology with a practical understanding of incentives and market behavior,
Thaler enlightens readers about how to make smarter decisions in an increasingly mystifying world.
He reveals  how behavioral  economic analysis  opens up new ways to  look at  everything from
household finance to assigning faculty offices in a new building, to TV game shows, the NFL draft,
and businesses like Uber. Laced with antic stories of Thaler’s spirited battles with the bastions of
traditional economic thinking, Misbehaving is a singular look into profound human foibles. When
economics meets psychology, the implications for individuals, managers, and policy makers are both
profound and entertaining. Shortlisted for the Financial Times & McKinsey Business Book of the Year
Award

Misbehaving

The Making of Behavioural Economics Penguin Press

Misbehaving

The Making of Behavioural Economics Penguin UK
RICHARD H. THALER: WINNER OF THE 2017 NOBEL PRIZE IN ECONOMICS Shortlisted for the Financial
Times and McKinsey Business Book of the Year Award ECONOMIST, FINANCIAL TIMES and EVENING
STANDARD books of the year From the renowned and entertaining behavioural economist and co-
author of the seminal work Nudge, Misbehaving is an irreverent and enlightening look into human
foibles.  Traditional  economics  assumes  that  rational  forces  shape  everything.  Behavioural
economics knows better. Richard Thaler has spent his career studying the notion that humans are
central to the economy - and that we're error-prone individuals, not Spock-like automatons. Now
behavioural  economics is  hugely influential,  changing the way we think not just  about money,  but
about ourselves, our world and all kinds of everyday decisions. Whether buying an alarm clock,
selling football tickets, or applying for a mortgage, we all succumb to biases and make decisions
that  deviate  from  the  standards  of  rationality  assumed  by  economists.  In  other  words,  we
misbehave.  Dismissed  at  first  by  economists  as  an  amusing  sideshow,  the  study  of  human
miscalculations and their effects on markets now drives efforts to make better decisions in our lives,
our businesses, and our governments. Coupling recent discoveries in human psychology with a
practical understanding of incentives and market behaviour, Thaler enlightens readers about how to
make smarter decisions in an increasingly mystifying world. He reveals how behavioural economic
analysis opens up new ways to look at everything from household finance to assigning faculty offices
in a new building, to TV quiz shows, sports transfer seasons, and businesses like Uber.  When
economics meets psychology, the implications for individuals, managers and policy makers are both
profound and entertaining.

Summary of Misbehaving

The Making of Behavioral Economics by Richard H. Thaler Readtrepreneur Publishing
​Misbehaving:  The  Making  of  Behavioral  Economics  by  Richard  H.  Thaler  -  Book  Summary  -
Readtrepreneur (Disclaimer: This is NOT the original book, but an unofficial summary.) Winner of the
Nobel  Prize  in  Economics,  Richard H.  Thaler  will  change the way you think about  economics.
Misbehaving will  help you make smarter, more educated decisions in an increasingly confusing
world. (Note: This summary is wholly written and published by Readtrepreneur It is not affiliated with
the original author in any way) "The purely economic man is indeed close to being a social moron.
Economic theory has been much preoccupied with this rational fool." - Richard H. Thaler Richard H.
Thaler  challenges the basic premise in economics,  where actors are considered to be rational
creatures.  Every  day,  people  make  decisions  which  deviate  from the  standards  of  rationality
assumed by economists. Using recent discoveries in psychology, Thaler reveals how behavioral
economic  analysis  discovers  new  ways  of  looking  at  everyday  finance  and  overall  business
challenges.  Richard  H.  Thaler  improves  the  basic  definition  of  economics  where  participants  are
rational  beings and encourages the use of  psychological  studies in  understanding the modern
consumers and the effects they have on the economy as a whole. P.S. Misbehaving is an extremely
useful book that will help you grasp the concept of modern economy and use it to improve your
financial and business decisions. The Time for Thinking is Over! Time for Action! Scroll Up Now and
Click  on  the  "Buy  now with  1-Click"  Button  to  Get  your  Copy  Right  Away!  Why  Choose  Us,
Readtrepreneur? - Highest Quality Summaries - Delivers Amazing Knowledge - Awesome Refresher -
Clear And Concise Disclaimer Once Again: This book is meant for a great companionship of the
original book or to simply get the gist of the original book.

Quasi Rational Economics Russell Sage Foundation
Standard economics theory is built on the assumption that human beings act rationally in their own
self interest. But if rationality is such a reliable factor, why do economic models so often fail to
predict market behavior accurately? According to Richard Thaler, the shortcomings of the standard
approach arise from its failure to take into account systematic mental biases that color all human
judgments and decisions.

An Introduction to Behavioral Economics Macmillan International Higher Education
The third edition of this successful textbook introduces students to behavioral economics. It offers a

critical  examination  of  the  latest  literature,  research,  developments  and  debates  in  the  field  by
discussing topics such as evolutionary psychology and neuroscience. Contains a wealth of case
studies, examples and review questions.

Behavioral Economics For Dummies John Wiley & Sons
A guide to the study of how and why you really make financial decisions While classical economics is
based on the notion that people act with rational self-interest, many key money decisions—like
splurging  on  an  expensive  watch—can  seem  far  from  rational.  The  field  of  behavioral  economics
sheds  light  on  the  many  subtle  and  not-so-subtle  factors  that  contribute  to  our  financial  and
purchasing choices. And in Behavioral Economics For Dummies, readers will learn how social and
psychological factors, such as instinctual behavior patterns, social pressure, and mental framing,
can dramatically affect our day-to-day decision-making and financial choices. Based on psychology
and  rooted  in  real-world  examples,  Behavioral  Economics  For  Dummies  offers  the  sort  of  insights
designed to help investors avoid impulsive mistakes, companies understand the mechanisms behind
individual choices, and governments and nonprofits make public decisions. A friendly introduction to
the  study  of  how  and  why  people  really  make  financial  decisions  The  author  is  a  professor  of
behavioral and institutional economics at Victoria University An essential component to improving
your  financial  decision-making  (and  even  to  understanding  current  events),  Behavioral  Economics
For Dummies is important for just about anyone who has a bank account and is interested in
why—and when—they spend money.

Nudge

Improving Decisions About Health, Wealth, and Happiness Penguin
Now available: Nudge: The Final Edition The original edition of the multimillion-copy New York Times
bestseller by the winner of the Nobel Prize in Economics, Richard H. Thaler, and Cass R. Sunstein: a
revelatory look at how we make decisions—for fans of Malcolm Gladwell’s Blink, Charles Duhigg’s
The Power of Habit, James Clear’s Atomic Habits, and Daniel Kahneman’s Thinking, Fast and Slow
Named a Best Book of the Year by The Economist and the Financial Times Every day we make
choices—about  what  to  buy  or  eat,  about  financial  investments  or  our  children’s  health  and
education, even about the causes we champion or the planet itself. Unfortunately, we often choose
poorly. Nudge is about how we make these choices and how we can make better ones. Using dozens
of  eye-opening examples and drawing on decades of  behavioral  science research,  Nobel  Prize
winner Richard H. Thaler and Harvard Law School professor Cass R. Sunstein show that no choice is
ever presented to us in a neutral way, and that we are all susceptible to biases that can lead us to
make bad decisions. But by knowing how people think, we can use sensible “choice architecture” to
nudge  people  toward  the  best  decisions  for  ourselves,  our  families,  and  our  society,  without
restricting our freedom of choice.

The Winner's Curse

Paradoxes and Anomalies of Economic Life Simon and Schuster
Winner of the Nobel Memorial Prize in Economic Sciences Richard Thaler challenges the received
economic wisdom by revealing many of the paradoxes that abound even in the most painstakingly
constructed transactions.  He presents  literate,  challenging,  and often  funny examples  of  such
anomalies as why the winners at auctions are often the real losers—they pay too much and suffer
the "winner's curse"—why gamblers bet on long shots at the end of a losing day, why shoppers will
save on one appliance only to pass up the identical savings on another, and why sports fans who
wouldn't pay more than $200 for a Super Bowl ticket wouldn't sell one they own for less than $400.
He also demonstrates that markets do not always operate with the traplike efficiency we impute to
them.

Misbehaving

The Making of Behavioral Economics by Richard H. Thaler | Key Takeaways & Analysis
Instaread
Misbehaving by Richard H. Thaler | Key Takeaways & Analysis Preview: Misbehaving: The Making of
Behavioral Economics is an introduction to behavioral economics and an account of Richard H.
Thaler’s role in developing and popularizing the field. The traditional economic theory of the 1970s
presumed  that  people  made  economic  decisions  rationally.  In  this  economic  vision,  rational
individuals—or Econs, as Thaler calls them—know what they want, and they know how much they
value the things they want… PLEASE NOTE: This is key takeaways and analysis of the book and NOT
the original book. Inside this Instaread of Misbehaving: · Overview of the book · Important People ·
Key Takeaways · Analysis of Key Takeaways

Behavioural Economics: A Very Short Introduction Oxford University Press
Traditionally economists have based their economic predictions on the assumption that humans are
super-rational creatures, using the information we are given efficiently and generally making selfish
decisions that work well for us as individuals. Economists also assume that we're doing the very best
we can possibly do - not only for today, but over our whole lifetimes too. But increasingly the study
of behavioural economics is revealing that our lives are not that simple. Instead, our decisions are
complicated by our own psychology. Each of us makes mistakes every day. We don't always know
what's best for us and, even if we do, we might not have the self-control to deliver on our best
intentions. We struggle to stay on diets, to get enough exercise and to manage our money. We
misjudge risky situations. We are prone to herding: sometimes peer pressure leads us blindly to
copy others around us; other times copying others helps us to learn quickly about new, unfamiliar
situations. This Very Short Introduction explores the reasons why we make irrational decisions; how
we decide quickly; why we make mistakes in risky situations; our tendency to procrastination; and
how  we  are  affected  by  social  influences,  personality,  mood  and  emotions.  The  implications  of
understanding the rationale for our own financial behaviour are huge. Behavioural economics could
help policy-makers to understand the people behind their policies, enabling them to design more
effective  policies,  while  at  the  same time we could  find ourselves  assaulted by  increasingly  savvy
marketing. Michelle Baddeley concludes by looking forward, to see what the future of behavioural
economics  holds  for  us.  ABOUT THE SERIES:  The Very  Short  Introductions  series  from Oxford
University Press contains hundreds of titles in almost every subject area. These pocket-sized books
are the perfect way to get ahead in a new subject quickly. Our expert authors combine facts,
analysis, perspective, new ideas, and enthusiasm to make interesting and challenging topics highly
readable.

Advances in Behavioral Finance Princeton University Press
A  definitive  and  wide-ranging  overview  of  developments  in  behavioural  finance  over  the  past  ten
years. This second volume presents twenty recent papers by leading specialists that illustrate the
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abiding power of behavioural finance.

The Foundations of Behavioral Economic Analysis

Volume II: Other-Regarding Preferences Oxford University Press
Taken from the first definitive introduction to behavioral economics, The Foundations of Behavioral
Economic Analysis: Other-Regarding Preferences is an authoritative and cutting edge guide to this
essential topic for advanced undergraduate and postgraduate students. It considers the evidence
from experimental  games  on  human sociality,  and  gives  models  and  applications  of  inequity
aversion, intention based reciprocity, conditional cooperation, human virtues, and social identity.
This updated extract from Dhami's leading textbook allows the reader to pursue subsections of this
vast  and  rapidly  growing  field  and  to  tailor  their  reading  to  their  specific  interests  in  behavioural
economics.

Nudge

Improving Decisions about Health, Wealth and Happiness, the Final Edition Allen Lane

Inside the Nudge Unit

How small changes can make a big difference Random House
With a foreword by Richard Thaler, winner of the Nobel Prize in Economics! New Updated Edition,
2019. Dr David Halpern, behavioural scientist and head of the government's Behavioural Insights
Team, or Nudge Unit, invites you inside the unconventional, multi-million pound saving initiative that
makes  a  big  difference  through  influencing  small,  simple  changes  in  our  behaviour.  Using  the
application of psychology to the challenges we face in the world today, the Nudge Unit is pushing us
in the right direction. This is their story.

SUMMARY - Misbehaving: The Making Of Behavioral Economics By Richard H. Thaler
Shortcut Edition
* Our summary is short, simple and pragmatic. It allows you to have the essential ideas of a big book
in less than 30 minutes. As you read this summary, you will learn how governments, businesses, and
even individuals can make better economic decisions by not losing sight of the psychological flaws
in human nature. You will also learn : to be wary of yourself; how to think more logically; how to
spend  more  rationally;  how  to  avoid  being  trapped  by  traders;  the  hidden  workings  of  finance.
Richard H. Thaler is considered the father of behavioral economics. Indeed, he is one of the only
people to have wondered why classical economic rules were fallible, irrelevant in the long term, and
incapable of predicting crises. Rather than ignoring "economic anomalies" - unexplained variations
in  financial  flows  -  he  instead  turned  his  attention  to  them  and  discovered  that  economics  was
inextricably linked to psychology. Knowing and anticipating the behavior of individuals therefore
means  knowing  and  anticipating  the  behavior  of  markets.  This  discovery  opened  up  many
perspectives on the way societies should view their functioning. But you too, in your daily life, can
benefit  from  his  research!  *Buy  now  the  summary  of  this  book  for  the  modest  price  of  a  cup  of
coffee!

A Course in Behavioral Economics Macmillan International Higher Education
A Course in Behavioral Economics is a concise and reader-friendly introduction to one of the most
influential  areas  of  economics  today.  Covering  all  core  areas  of  the  subject,  the  book  requires  no
advanced  mathematics  and  is  full  of  examples,  exercises,  and  problems  drawn  from  the  fields  of
economics, management, marketing, political science, and public policy, among others. It is an ideal
first  textbook  for  students  coming  to  behavioral  economics  from  a  wide  range  of  disciplines,  and
would also appeal to the general reader looking for a thorough and readable introduction to the
s u b j e c t .  A v a i l a b l e  t o  l e c t u r e r s :  a c c e s s  t o  a n  I n s t r u c t o r ' s  M a n u a l  a t
www.palgrave.com/economics/angner,  containing  a  sample  syllabus,  instructor  guide,  sample
handouts and examinations, and PowerPoint slides.

Behavioral Economics

The Basics
What is behavioral economics and why is it important? -- The ascent and dissent of economics --
Econ:  homo economicus --  Human: more homer (simpson) than homo economicus --  Manners,
monkeys and moods -- Nudge: whys, ways and weasels -- Sell! the commercial (and political) world
of persuasion

Summary: Misbehaving

The Making of Behavioral Economics
Misbehaving:  The  Making  of  Behavioral  Economics  by  Richard  H.  Thaler  |  Book  Summary  |
Readtrepreneur (Disclaimer: This is NOT the original book. If you're looking for the original book,
search this link:http://amzn.to/2hOXlc3) Winner of the Nobel Prize in Economics, Richard H. Thaler
will change the way you think about economics. Misbehaving will help you make smarter, more
educated decisions in an increasingly confusing world. (Note: This summary is wholly written and
published by readtrepreneur.com It is not affiliated with the original author in any way) "The purely
economic man is indeed close to being a social moron. Economic theory has been much preoccupied
with this  rational  fool."  -  Richard H.  Thaler  Richard H.  Thaler  challenges the basic  premise in
economics, where actors are considered to be rational creatures. Every day, people make decisions
which deviate from the standards of rationality assumed by economists. Using recent discoveries in
psychology, Thaler reveals how behavioral economic analysis discovers new ways of looking at
everyday finance and overall business challenges. Richard H. Thaler improves the basic definition of
economics where participants are rational beings and encourages the use of psychological studies in
understanding the modern consumers and the effects they have on the economy as a whole.  P.S.
Misbehaving is an extremely useful book that will help you grasp the concept of modern economy
and use it to improve your financial and business decisions. The Time for Thinking is Over! Time for
Action! Scroll Up Now and Click on the "Buy now with 1-Click" Button to Get your Copy Delivered to
Your Doorstep Right Away! Why Choose Us, Readtrepreneur? Highest Quality Summaries Delivers
Amazing Knowledge Awesome Refresher Clear And Concise Disclaimer Once Again: This book is
meant for a great companionship of the original book or to simply get the gist of the original book. If
you're looking for the original book, search for this link: http://amzn.to/2hOXlc3

The Community of Advantage

A Behavioural Economist's Defence of the Market Oxford University Press

The  Community  of  Advantage  asks  how economists  should  do  normative  analysis.  Normative
analysis in economics has usually aimed at satisfying individuals' preferences. Its conclusions have
supported a long- standing liberal tradition of economics that values economic freedom and views
markets favourably. However, behavioural research shows that individuals' preferences, as revealed
in choices, are often unstable, and vary according to contextual factors that seem irrelevant for
welfare. Robert Sugden proposes a reformulation of normative economics that is compatible with
what is now known about the psychology of choice. The growing consensus in favour of paternalism
and 'nudging' is based on a very different way of reconciling normative economics with behavioural
findings.  This  is  to  assume  that  people  have  well-defined  'latent'  preferences  which,  because  of
psychologically-induced errors, are not always revealed in actual choices. The economist's job is
then to reconstruct  latent preferences and to design policies to satisfy them. Challenging this
consensus,  The  Community  of  Advantage  argues  that  latent  preference  and  error  are
psychologically ungrounded concepts, and that economics needs to be more radical in giving up
rationality assumptions. Sugden advocates a kind of normative economics that does not use the
concept of preference. Its recommendations are addressed, not to an imagined 'social planner', but
to citizens, viewed as potential parties to mutually beneficial agreements. Its normative criterion is
the provision of opportunities for individuals to participate in voluntary transactions. Using this
approach, Sugden reconstructs many of the normative conclusions of the liberal tradition. He argues
that a well-functioning market economy is an institution that individuals have reason to value,
whether or not their preferences satisfy conventional axioms of rationality, and that individuals'
motivations in such an economy can be cooperative rather than self-interested.

The Undoing Project: A Friendship That Changed Our Minds W. W. Norton & Company
“Brilliant.  .  .  .  Lewis  has given us  a  spectacular  account  of  two great  men who faced up to
uncertainty and the limits of human reason.” —William Easterly, Wall Street Journal Forty years ago,
Israeli psychologists Daniel Kahneman and Amos Tversky wrote a series of breathtakingly original
papers  that  invented  the  field  of  behavioral  economics.  One  of  the  greatest  partnerships  in  the
history of science, Kahneman and Tversky’s extraordinary friendship incited a revolution in Big Data
studies, advanced evidence-based medicine, led to a new approach to government regulation, and
made much of Michael Lewis’s own work possible. In The Undoing Project, Lewis shows how their
Nobel Prize–winning theory of the mind altered our perception of reality.

Behavioral Economics Routledge
Over the last few decades behavioral economics has revolutionized the discipline. It has done so by
putting the human back into economics, by recognizing that people sometimes make mistakes, care
about  others  and  are  generally  not  as  cold  and  calculating  as  economists  have  traditionally
assumed. The results have been exciting and fascinating, and have fundamentally changed the way
we look at economic behavior. This textbook introduces all the key results and insights of behavioral
economics to a student audience. Ideas such as mental accounting, prospect theory, present bias,
inequality aversion and learning are explained in detail. These ideas are also applied in diverse
settings such as auctions, stock market crashes, charitable donations and health care, to show why
behavioral economics is crucial to understanding the world around us. Consideration is also given to
what makes people happy, and how we can potentially nudge people to be happier. This new edition
contains expanded and updated coverage of contract theory, bargaining in the family, time and risk,
and stochastic reference points, among other topics, to ensure that readers are kept up to speed
with this fast-paced field. The companion website is also updated with a range of new questions and
worked examples. This book remains the ideal introduction to behavioral economics for advanced
undergraduate and graduate students.

Behavioral Insights MIT Press
The definitive introduction to the behavioral insights approach, which applies evidence about human
behavior  to  practical  problems.  Our  behavior  is  strongly  influenced  by  factors  that  lie  outside  our
conscious awareness, although we tend to underestimate the power of this “automatic” side of our
behavior.  As a result,  governments make ineffective policies,  businesses create bad products,  and
individuals make unrealistic plans. In contrast, the behavioral insights approach applies evidence
about actual human behavior—rather than assumptions about it—to practical problems. This volume
in  the  MIT  Press  Essential  Knowledge  series,  written  by  two  leading  experts  in  the  field,  offers  an
accessible  introduction  to  behavioral  insights,  describing  core  features,  origins,  and  practical
examples. Since 2010, these insights have opened up new ways of addressing some of the biggest
challenges faced by societies, changing the way that governments, businesses, and nonprofits work
in the process. This book shows how the approach is grounded in a concern with practical problems,
the use of evidence about human behavior to address those problems, and experimentation to
evaluate the impact of the solutions. It gives an overview of the approach's origins in psychology
and behavioral economics, its early adoption by the UK's pioneering “nudge unit,” and its recent
expansion into new areas. The book also provides examples from across different policy areas and
guidance on how to run a behavioral insights project. Finally, the book outlines the limitations and
ethical implications of the approach, and what the future holds for this fast-moving area.

Finance and the Good Society Princeton University Press
Nobel Prize-winning economist explains why we need to reclaim finance for the common good The
reputation of the financial industry could hardly be worse than it is today in the painful aftermath of
the 2008 financial crisis. New York Times best-selling economist Robert Shiller is no apologist for the
sins of finance—he is probably the only person to have predicted both the stock market bubble of
2000 and the real estate bubble that led up to the subprime mortgage meltdown. But in this
important and timely book, Shiller argues that, rather than condemning finance, we need to reclaim
it  for  the  common good.  He makes  a  powerful  case  for  recognizing  that  finance,  far  from being  a
parasite on society, is one of the most powerful tools we have for solving our common problems and
increasing the general well-being. We need more financial innovation—not less—and finance should
play a larger role in helping society achieve its goals. Challenging the public and its leaders to
rethink finance and its  role in society,  Shiller  argues that finance should be defined not merely as
the manipulation of money or the management of risk but as the stewardship of society's assets. He
explains  how  people  in  financial  careers—from  CEO,  investment  manager,  and  banker  to  insurer,
lawyer, and regulator—can and do manage, protect, and increase these assets. He describes how
finance  has  historically  contributed  to  the  good  of  society  through  inventions  such  as  insurance,
mortgages, savings accounts, and pensions, and argues that we need to envision new ways to
rechannel financial creativity to benefit society as a whole. Ultimately, Shiller shows how society can
once again harness the power of finance for the greater good.

The Why Axis

Hidden Motives and The Undiscovered Economics of Everyday Life Harper Collins
Two of Forbes magazine’s “world’s most powerful economists” provide the breakthrough ideas to
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challenge the assumptions of human decision-making. Can economics be passionate? Can it centre
on people and what really matters to them? And can it help us understand why they do what they do
in everyday life? Two revolutionary economists believe it can. In The Why Axis, Uri Gneezy and John
List lead us on a journey to discover the economics underlying human motivation and how to
structure the incentives that can get people to move mountains. Finding the right incentive can be
like looking for a needle in a haystack, but Gneezy and List have pioneered an innovative approach
to zeroing in on those needles. Like other economists, they gather data and build models, but then
they go much, much further, embedding themselves in our messy world—the factories, schools,
communities and offices where people live,  work and play.  Their  goal:  to discover solutions to the
big,  difficult  problems,  such  as  the  gap  between  rich  and  poor,  the  violence  plaguing  inner  city
schools, why people really discriminate, and whether women are really less competitive than men.
Their revelatory and startling discoveries about how incentives really work are both groundbreaking
and immensely practical. This research will change the way we both think about and take action on
big and little problems. Anyone working in business, politics, education or philanthropy can use the
approach Gneezy and List describe in The Why Axis to reach a deeper, more nuanced understanding
of human behaviour and a better grasp of what motivates people and why.

Summary

Misbehaving: The Making of Behavioral Economics: 45 Minutes Key Points Summary
Whether you're considering reading Richard Thaler's Misbehaving or you need some help recalling
the key concepts, this Executive Reads summary has you covered.In this summary quickly grasp the
key ideas in Misbehaving: The Making of Behavioral Economics in less than one hour.Learn about: -
The  underlying  problems  with  traditional  economics  models-How  the  pioneers  of  behavioral
economics came together-How they formed their ideas-How these ideas can apply to your life and
businessIncludes: -Important Concepts discussed in the book.-Summary of the chapters in the book
itself.Executive Reads values concise, accurate, and insightful information. We want you to be able
to choose the business books you spend the most time with and call upon them later when you need
to use the ideas in your caree

Choice Hacking

How to use psychology and behavioral science to create an experience that sings Jennifer
L. Clinehens
What if you could use Nobel prize-winning science to predict the choices your customers will make?
Customer and user behaviors can seem irrational. Shaped by mental shortcuts and psychological
biases, their actions often appear random on the surface. In Choice Hacking, we'll learn to predict
these  irrational  behaviors  and  apply  the  science  of  decision-making  to  create  unforgettable
customer experiences. Discover a framework for designing experiences that doesn't just show you
what principles to apply, but introduces a new way of thinking about customer behavior. You'll finish
Choice  Hacking  feeling  confident  and  ready  to  transform  your  experience  with  science.  In  Choice
Hacking, you'll discover: - How to make sure your customer experience is designed for what people
do (not what they say they'll do) - How to increase the odds that customers will make the "right
choice" in any environment - How to design user experiences that drive action and engagement -
How to create retail experiences that persuade and drive brand love - How brands like Uber, Netflix,
Disney, and Starbucks apply these principles in their customer and user experiences Additional
resources included with the book: - Access to free video Companion Course - Access to exclusive
free resources, tools, examples, and use cases online Who will benefit from reading Choice Hacking?
This book was written for anyone who wants to better understand customer and user decision-
making. Whether you're a consultant, strategist, digital marketer, small business owner, writer, user
experience  designer,  student,  manager,  or  organizational  leader,  you  will  find  immediate  value  in
Choice Hacking. About the Author Jennifer Clinehens is currently Head of Experience at a major
global experience agency. She holds a Master's degree in Brand Management as well as an MBA
from Emory University's Goizueta School. Ms. Clinehens has client-side and consulting experience
working  for  brands  like  AT&T,  McDonald's,  and  Adidas,  and  she's  helped  shape  customer
experiences across the globe. A recognized authority in marketing and customer experience, she is
also the author of CX That Sings: An Introduction To Customer Journey Mapping. To learn more about
this book or contact the author, please visit ChoiceHacking.com

Behavioral Economics

Toward a New Economics by Integration with Traditional Economics Springer
This  book  is  intended  as  a  textbook  for  a  course  in  behavioral  economics  for  advanced
undergraduate and graduate students who have already learned basic economics. The book will also
be useful for introducing behavioral economics to researchers. Unlike some general audience books
that  discuss behavioral  economics,  this  book does not  take a position of  completely  negating
traditional economics. Its position is that both behavioral and traditional economics are tools that
have their own uses and limitations. Moreover, this work makes clear that knowledge of traditional
economics is a necessary basis to fully understand behavioral  economics. Some of the special
features compared with other textbooks on behavioral economics are that this volume has full
chapters on neuroeconomics, cultural and identity economics, and economics of happiness. These
are  distinctive  subfields  of  economics  that  are  different  from,  but  closely  related  to,  behavioral
economics with many important overlaps with behavioral economics. Neuroeconomics, which is
developing fast partly because of technological progress, seeks to understand how the workings of
our minds affect our economic decision making. In addition to a full chapter on neuroeconomics, the
book provides explanations of findings in neuroeconomics in chapters on prospect theory (a major
decision theory of behavioral economics under uncertainty), intertemporal economic behavior, and
social preferences (preferences that exhibit concerns for others). Cultural and identity economics
seek  to  explain  how cultures  and people’s  identities  affect  economic  behaviors,  and economics  of
happiness utilizes measures of subjective well-being. There is also a full  chapter on behavioral
normative  economics,  which  evaluates  economic  policies  based  on  findings  and  theories  of
behavioral  economics.

Uncertain Futures

Imaginaries, Narratives, and Calculation in the Economy Oxford University Press
Uncertain Futures considers how economic actors visualize the future and decide how to act in
conditions of radical uncertainty. It starts from the premise that dynamic capitalist economies are
characterized by relentless innovation and novelty and hence exhibit an indeterminacy that cannot
be reduced to measurable risk. The organizing question then becomes how economic actors form
expectations and make decisions despite the uncertainty they face. This edited volume lays the
foundations for a new model of economic reasoning by showing how, in conditions of uncertainty,

economic actors combine calculation with imaginaries and narratives to form fictional expectations
that  coordinate  action  and  provide  the  confidence  to  act.  It  draws  on  groundbreaking  research  in
economic sociology, economics, anthropology, and psychology to present theoretically grounded
empirical case studies. These demonstrate how grand narratives, central bank forward guidance,
economic  forecasts,  finance  models,  business  plans,  visions  of  technological  futures,  and  new era
stories influence behaviour and become instruments of power in markets and societies. The market
impact of shared calculative devices, social narratives, and contingent imaginaries underlines the
rationale for a new form of narrative economics.

Is Behavioral Economics Doomed?

The Ordinary versus the Extraordinary Open Book Publishers
In  this  book,  David  K.  Levine  questions  the  idea that  behavioral  economics  is  the  answer  to
economic problems. He explores the successes and failures of contemporary economics both inside
and outside the laboratory, and asks whether popular behavioral theories of psychological biases are
solutions to the failures. The book not only provides an overview of popular behavioral theories and
their history, but also gives the reader the tools for scrutinizing them.

Risk Savvy

How to Make Good Decisions Penguin
A new eye-opener on how we can make better decisions—by the author of Gut Feelings In this age
of big data we often trust that expert analysis—whether it’s about next year’s stock market or a
person’s risk of getting cancer—is accurate. But, as risk expert Gerd Gigerenzer reveals in his latest
book, Risk Savvy, most of us, including doctors, lawyers, and financial advisors, often misunderstand
statistics, leaving us misinformed and vulnerable to exploitation. Yet there’s hope. In Risk Savvy,
Gigerenzer  gives us an essential  guide to the science of  good decision making,  showing how
ordinary people can make better decisions for their money, their health, and their families. Here,
Gigerenzer delivers the surprising conclusion that the best results often come from considering less
information and listening to your gut.

The Little Book of Behavioral Investing

How not to be your own worst enemy John Wiley & Sons
A detailed guide to overcoming the most frequently encountered psychological pitfalls of investing
Bias,  emotion,  and  overconfidence  are  just  three  of  the  many  behavioral  traits  that  can  lead
investors to lose money or achieve lower returns. Behavioral finance, which recognizes that there is
a psychological element to all investor decision-making, can help you overcome this obstacle. In The
Little Book of Behavioral Investing, expert James Montier takes you through some of the most
important behavioral challenges faced by investors. Montier reveals the most common psychological
barriers,  clearly  showing  how emotion,  overconfidence,  and  a  multitude  of  other  behavioral  traits,
can affect investment decision-making. Offers time-tested ways to identify and avoid the pitfalls of
investor bias Author James Montier is one of the world's foremost behavioral analysts Discusses how
to learn from our investment mistakes instead of repeating them Explores the behavioral principles
that will allow you to maintain a successful investment portfolio Written in a straightforward and
accessible style, The Little Book of Behavioral Investing will enable you to identify and eliminate
behavioral  traits  that  can  hinder  your  investment  endeavors  and show you how to  go  about
achieving superior returns in the process. Praise for The Little Book Of Behavioral Investing "The
Little  Book  of  Behavioral  Investing  is  an  important  book  for  anyone  who  is  interested  in
understanding the ways that human nature and financial markets interact." —Dan Ariely, James B.
Duke Professor of Behavioral Economics, Duke University, and author of Predictably Irrational "In
investing, success means¿being on the right side of most trades. No book provides a better starting
point toward that goal than this one." —Bruce Greenwald, Robert Heilbrunn Professor of Finance and
Asset Management, Columbia Business School "'Know thyself.' Overcoming human instinct is key to
becoming a better investor.¿ You would be irrational  if  you did not read this book." —Edward
Bonham-Carter,  Chief  Executive and Chief  Investment  Officer,  Jupiter  Asset  Management "There is
not an investor anywhere who wouldn't  profit from reading this book." —Jeff Hochman, Director of
Technical Strategy, Fidelity Investment Services Limited "James Montier gives us a very accessible
version of why we as investors are so predictably irrational, and a guide to help us channel our
'Inner Spock' to make better investment decisions. Bravo!" —John Mauldin, President, Millennium
Wave Investments

Behavioural Macroeconomics Edward Elgar Pub
This  invaluable  volume  brings  together  seminal  articles  with  a  significant  behavioural  content  on
various areas in macroeconomics. the topics covered include a historical perspective on psychology
and economics, social norms and macroeconomics, the nature of unemployment, unemployment
and inflation, consumption and saving, the causes of the global financial crisis, economic growth and
happiness and income distribution and the underclass. the collection also covers a broad range of
the theories and methods used in behavioural economics.

Behavioural Economics

Psychology, neuroscience, and the human side of economics Icon Books
The controversial science that claims to have revolutionised economics. For centuries, economics
was dominated by the idea that we are rational individuals who optimise our own ‘utility’. Then, in
the 1970s, psychologists demonstrated that the reality is a lot messier. We don’t really know what
our utility is, and we care about people other than ourselves. We are susceptible to external nudges.
And  far  from  being  perfectly  rational  we  are  prone  to  ‘cognitive  biases’  with  complex  effects  on
decision-making,  such  as  forgetting  to  prepare  for  retirement.  David  Orrell  explores  the  findings
from psychology and neuroscience that are shaking up economics – and that are being exploited by
policy-makers and marketers alike, to shape everything from how we shop for food, to how we
tackle societal  happiness or climate change. Finally,  he asks:  is  behavioural  economics a scientific
revolution, or just a scientific form of marketing?

Noise

A Flaw in Human Judgment Little, Brown
From the Nobel Prize-winning author of Thinking, Fast and Slow and the coauthor of Nudge, a
revolutionary exploration of why people make bad judgments and how to make better ones--"a tour
de force” (New York Times).  Imagine that two doctors in the same city give different diagnoses to
identical patients—or that two judges in the same courthouse give markedly different sentences to
people who have committed the same crime. Suppose that different interviewers at the same firm
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make different decisions about indistinguishable job applicants—or that when a company is handling
customer complaints, the resolution depends on who happens to answer the phone. Now imagine
that the same doctor, the same judge, the same interviewer, or the same customer service agent
makes different decisions depending on whether it is morning or afternoon, or Monday rather than
Wednesday. These are examples of noise: variability in judgments that should be identical. In Noise,
Daniel  Kahneman,  Olivier  Sibony,  and  Cass  R.  Sunstein  show  the  detrimental  effects  of  noise  in
many fields,  including medicine,  law, economic forecasting,  forensic science,  bail,  child protection,
strategy, performance reviews, and personnel selection. Wherever there is judgment, there is noise.
Yet, most of the time, individuals and organizations alike are unaware of it. They neglect noise. With
a few simple remedies, people can reduce both noise and bias, and so make far better decisions.
Packed  with  original  ideas,  and  offering  the  same  kinds  of  research-based  insights  that  made
Thinking, Fast and Slow and Nudge groundbreaking New York Times bestsellers, Noise explains how
and why humans are so susceptible to noise in judgment—and what we can do about it.

Impeachment

A Citizen's Guide Harvard University Press
Cass Sunstein considers actual and imaginable arguments for a president’s removal, explaining why
some cases are easy and others hard, why some arguments for impeachment are judicious and
others not. In direct and approachable terms, he dispels the fog surrounding impeachment so that
all Americans may use their ultimate civic authority wisely.

Culture and Prosperity

The Truth About Markets - Why Some Nations Are Rich But Most Remain Poor  Harper
Collins
A noted British economic columnist analyzes the nature and inner workings of market economies
and the social, political, and cultural factors that transform them into dynamic entities but also limit
their power.

Red Ink

Inside the High-Stakes Politics of the Federal Budget Currency
The Pulitzer-Prize-winning reporter, columnist, and bestselling author of In Fed We Trust, dissects
the federal budget in this New York Times bestseller. In a sweeping narrative about the people and
the politics behind the budget--a topic that is fiercely debated today in the halls of Congress and the

media, and yet is often misunderstood by the American public--Wessel looks at the 2011 fiscal year
(which ended September 30) to see where all the money was actually spent, and why the budget
process has grown wildly out of control. Through the eyes of key people, including Jacob Lew, White
House  director  of  the  Office  of  Management  and  Budget;  Douglas  Elmendorf,  director  of  the
Congressional  Budget  Office;  Blackstone  founder  and  former  Commerce  Secretary  Pete  Peterson;
and more, Wessel gives readers an inside look at the making of our unsustainable budget.

Predictably Irrational

The Hidden Forces That Shape Our Decisions Harper Collins
Intelligent, lively, humorous, and thoroughly engaging, "The Predictably Irrational" explains why
people often make bad decisions and what can be done about it.

Making Other Worlds Possible

Performing Diverse Economies U of Minnesota Press
There is no doubt that “economy” is a keyword in contemporary life, yet what constitutes economy
is increasingly contested terrain. Interested in building “other worlds,” J. K. Gibson-Graham have
argued that the economy is not only diverse but also open to experimentations that foreground the
well-being of humans and nonhumans alike. Making Other Worlds Possible brings together in one
volume  a  compelling  range  of  projects  inspired  by  the  diverse  economies  research  agenda
pioneered by Gibson-Graham.  This  collection offers  perspectives  from a wide variety  of  prominent
scholars  that  put  diverse  economies  into  conversation  with  other  contemporary  projects  that
reconfigure  the  economy  as  performative.  Here,  Robert  Snyder  and  Kevin  St.  Martin  explore  the
emergence  of  community-supported  fisheries;  Elizabeth  S.  Barron  documents  how  active
engagements between people, plants, and fungi in the United States and Scotland are examples of
highly productive diverse economic practices; and Michel Callon investigates how alternative forms
of market organization and practices can be designed and implemented. Firmly establishing diverse
economies as a field of research, Making Other Worlds Possible outlines an array of ways scholars
are  enacting  economies  differently  that  privilege  ethical  negotiation  and  a  politics  of  possibility.
Ultimately, this book contributes to the making of economies that put people and the environment
at  the  forefront  of  economic  decision  making.  Contributors:  Elizabeth  S.  Barron,  U  of
Wisconsin–Oshkosh; Amanda Cahill; Michel Callon, École des mines de Paris; Jenny Cameron, U of
Newcastle, Australia; Stephen Healy, Worcester State U; Yahya M. Madra, Bogazici U; Deirdre McKay,
Keele  U;  Sarah  A.  Moore,  U  of  Wisconsin–Madison;  Ceren  Ŏzselçuk,  Bogazici  U;  Marianna
Pavlovskaya, Hunter College, CUNY; Paul Robbins, U of Wisconsin–Madison; Maliha Safri, Drew U;
Robert Snyder, Island Institute; Karen Werner, Goddard College.


